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Takeaways 

• Median and average sales prices surged to all-time highs, driven by the 
market’s shift to the high end. 

• Listing inventory declined annually for the second time in three quarters, 
restraining sales, which were 16.6% below the first quarter average for the 
decade. 

• The share of sales above the $5 million threshold was the highest on 
record, and the share of sales below $1 million was the lowest on record. 
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Hamptons Market Continues Shift To Higher Elevations 

 

The median sales price for 

the Hamptons surged 

18.3% annually to 

$2,412,500, the highest on 

record, and for the third 

time in five quarters, a 

new high was reached. 

The average sales price 

also surged 34.1% to 

$4,257,787, the highest on 

record, and the second 

time it exceeded the $4 

million threshold 

 

 

 

The market share of 
sales above the $5 
million threshold that 
closed in the quarter 
was 21.2%, the highest 
on record. Without 
adjusting for inflation, 
the market share above 
that threshold was 
7.1% in 1Q16, a 
decade earlier. 
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Coming out of the 
pandemic in 2022, listing 
inventory has not yet 
recovered to typical pre-
pandemic levels of the 
prior decade. This lack of 
supply continues to place 
upward pressure on 
prices. 

 

 

 

 

 

Evidence of upward 
price pressure remains 
evident in the bidding 
war market share 
metric. Current market 
share levels have 
remained at double or 
triple the market share 
of the pre-pandemic 
era.  
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With lower listing 
inventory, days on 
market, and listing 
discounts, the market is 
slightly shorter/tighter 
than the pre-pandemic 
era. 

 

 

 

 

 

 

 

Final Thoughts 

The elevated share of bidding wars and tighter marketing times reinforces the idea that this is not a 

thin, speculative market, but one driven by high-end buyers drawn to the East End. Demand has been 

driven by high compensation on Wall Street and robust financial markets over the past few years. 

 


