
Housing market conditions in the Hamptons fell 
short of the torrid pace set over the previous 
year. Housing prices were mixed, while the 
number of sales declined and listing inventory 
edged higher. Median sales price declined 
6.5% to $849,000, while average sales price 
rose 2.5% to $1,577,944 respectively from the 
prior year quarter. Year-to-date, the median 
sales price has been essentially unchanged 
from the prior year quarter, slipping a nominal 
0.4% to $866,500. Priced indicators for the 
luxury housing market, the top 10% of all 
sales, saw more gains over the same period. 
Luxury median sales price edged 1.8% higher 

to $5,293,750 and luxury average sales price 
increased 6.6% to $6,775,823. There were 590 
sales during the second quarter, 15.7% fewer 
sales than the prior year quarter and the lowest 
sales activity seen for a second quarter in three 
years. The number of sales year-to-date was 
down 7.9% from the same period last year. 
Not much change occurred in the mix of sales 
by price. The market share of sales below $1 
million expanded a nominal 0.2% over the past 
year with the corresponding decline above the 
same threshold. Listing inventory edged 2.9% 
higher to 1,694 from the same period last year. 
As a result of the decline in sales and the rise 
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• �Price indicators were mixed 

• �Number of sales declined as 
inventory edged higher

• �Marketing time fell as 
negotiability expanded
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REPORT Quarterly Survey of Residential Sales

HAMPTON SALES

2Q
2015

Hamptons Market Matrix 2Q–2015 %Chg (qtr) 1Q–2015 %Chg (yr) 2Q–2014

Average Sales Price $1,577,944 -10.4% $1,761,028 2.5% $1,539,646

Median Sales Price $849,000 -7.8% $920,500 -6.5% $908,500

Number of Sales (Closed) 590 9.1% 541 -15.7% 700

Days on Market (From Original List Date) 164 -14.1% 191 -6.8% 176

Listing Discount (From Original List Price) 12.9% 12.3% 12.2%

Listing Inventory 1,694 3.5% 1,636 2.9% 1,647

Absorption Rate (Months) 8.6 -5.5% 9.1 21.1% 7.1

Year-to-Date 2Q–2015 %Chg (qtr) 1Q–2015 %Chg (yr) 2Q–2014

Average Sales Price (YTD) $1,665,520 N/A N/A 3.3% $1,612,430

Median Sales Price (YTD) $886,500 N/A N/A -0.4% $890,000

Number of Sales (YTD) 1,131 N/A N/A -7.9% 1,228
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Note: This sub-category is the analysis of the top ten percent of all sales. The data is also contained within the other markets presented.

Luxury Market Matrix 2Q–2015 %Chg (qtr) 1Q–2015 %Chg (yr) 2Q–2014

Average Sales Price $6,775,823 -14.2% $7,898,649 6.6% $6,358,776

Median Sales Price $5,293,750 -3.8% $5,500,000 1.8% $5,200,000

Number of Sales (Closed) 60 7.1% 56 -13.0% 69

Days on Market (From Original List Date) 240 23.7% 194 15.9% 207

Listing Discount (From Original List Price) 9.5% 15.2% 18.2%

Listing Inventory 242 -6.6% 259 -10.4% 270

Absorption Rate (Months) 12.1 -12.9% 13.9 3.4% 11.7

Entry Threshold $3,325,000 -8.9% $3,650,000 3.9% $3,200,000
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• �Price indicators showed 
modest gains 

• �Inventory and negotiability 
declined 

• �Entry threshold expanded

Condo Market Matrix 2Q–2015 %Chg (qtr) 1Q–2015 %Chg (yr) 2Q–2014

Average Sales Price $1,137,309 38.4% $821,952 85.3% $613,864

Median Sales Price $778,750 7.4% $725,000 37.8% $565,000

Number of Sales (Closed) 54 134.8% 23 -3.6% 56

Days on Market (From Original List Date) 178 -39.2% 293 -5.3% 188

Listing Discount (From Original List Price) 7.3% 12.3% 8.1%

Listing Inventory 83 -20.2% 104 -8.8% 91

Absorption Rate (Months) 4.6 -66.2% 13.6 -6.1% 4.9

Single Family Market Matrix 2Q–2015 %Chg (qtr) 1Q–2015 %Chg (yr) 2Q–2014

Average Sales Price $1,622,337 -10.0% $1,802,724 0.1% $1,620,149

Median Sales Price $857,000 -7.7% $928,500 -9.8% $950,000

Number of Sales (Closed) 536 3.5% 518 -16.8% 644

Days on Market (From Original List Date) 162 -11.5% 183 -7.4% 175

Listing Discount (From Original List Price) 13.3% 12.3% 12.6%

Listing Inventory 1,611 5.2% 1,532 3.5% 1,556

Absorption Rate (Months) 9.0 1.1% 8.9 25.0% 7.2

• �Condo price indicators surged with 
shift to larger properties

• �Sales slipped as marketing times 
moved faster

• �Median sales price and the 
number of sales declined

• �Marketing time edged lower 
despite increase in inventory. 

of inventory, the pace of the market has eased 
slightly, but was the third fastest paced second 
quarter of the past 8 years, only slower than the 
prior two years. The absorption rate, the number 
of months to sell all listing inventory at the 

current pace of sales, expanded to 8.6 months 
from 7.1 months in the prior year quarter. Listing 
discount, the percentage difference between 
the list price at time of sale and the sales price, 
expanded to 12.9% from 12.2% in the prior year 

quarter. Days on market, the number of days 
from the last list price change to the contract 
date, fell 6.8% to 164 days.

Hamptons 
Mix

Sales  
Share

Year-Over-Year 
Change

>$5M 5.4% -15.8%
$1M - $5M 37.8% -16.2%

<$1M 56.8% -15.4%


